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Business Update
Bob van Dijk
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FY21 was an exceptionally strong year for the Group

2021 Highlights

• Strong and accelerated revenue growth and profit improvement

• Solid operational execution and significantly increased asset 
valuations supported our strategy

• The events of the year have accelerated the scale of our operations 
and increased the size of our business’s opportunity

• The group continued to invest to accelerate the growth of our 
segments and to build ecosystems with competitive advantage 

• Proposed a new corporate structure to unlock more value 



5

Our strategy builds businesses with sustainable growth potential …

FOCUS
AREAS 

OPERATING 
MODEL

CORE 
APPROACH

Building global 
technology leaders

…addressing 
big social needs

…in high 
growth markets

…where we can 
build sustainable 

leadership positions

Active Focused Long-term focus Disciplined

Global 
outlook

Local 
entrepreneurs

Investor Operator

Responsible
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… And has produced tremendous growth over time

Ventures

Classifieds Building a long-lasting 
ecosystem for the future

43%
5 year CAGR1

Invest in companies that will 
be the next wave of growth 

for Prosus

1 5 Year Revenue Cumulative Annual Growth Rate (CAGR), EdTech and ventures revenue growth for FY21.

Market leaders in many 
countries pursuing meaningful 

adjacencies
Food Delivery 145%

5 year CAGR1

Edtech 56%
FY211

Using technology to disrupt          
and shape the industry

A massive opportunity in India 
as consumers shift to digital

Payments &   
Fintech

33%
5 year CAGR1

45%
FY211
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Growth accelerated and all financial metrics improved in 2021 ...

1 Reported on an economic-interest basis, i.e. equity-accounted investments are proportionately consolidated. Percentages represent year-on-year growth in local currency, excluding M&A. 
2 Percentage represents year-on-year growth in local currency.

23%

16%

13%

FY20

33%

33%

44%

39%

FY21

54%

($338m) $126m

Group Revenue growth1

Ecommerce Revenue growth1

Trading Profit growth1

Free Cash flow

Core HE growth2
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9 14
19 22

39

FY17 FY18 FY19 FY20 FY21

We continue to scale our Ecommerce segment into large valuable platforms

… Adding significant additional value to our strong portfolio    

1 Represents the company value and scheme share value for performance of SARs and PSU’s and should not be viewed as the market value of our portfolio. Instead, they serve to assess the progress and value creation of our businesses, 
excluding Tencent and Mail.ru. 

2 Reported on an economic-interest basis, i.e. equity-accounted investments are proportionately consolidated. Percentages represent year-on-year growth in local currency, excluding M&A. 
3 Total invested capital is net of dividends.

$16bn
Net Investment to date3

$39bn
FY21 Ecommerce 
Net Asset Value1

54%
Ecommerce revenue growth2

21%
Ecommerce IRR 

Net Asset Value of Ecommerce1 ($’bn)

And 
many 
others

US$100bn 
vision
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Classifieds' innovation driving growth today and in the future

Scaling a transaction ecosystem 
around C2C trade

1 First investment in Avito in mid-2014. 2014 revenues have normalized to reflect full year. Acquired control of Avito in Dec 2015 and bought out remaining minority investors Jan 2019; graph depicts revenue at 100% for all periods.
2 The estimated market valuation is calculated based on estimates derived from the average of sell-side analysts covering Prosus for stakes in unlisted assets and post money valuations on transactions where analyst coverage is not available.
3 Numbers have been adjusted to reflect like-for-like due to changes in the markets within our portfolio.

Our Classifieds portfolio

Exposure to the US, Brazil & Middle 
East markets

Investor in Quality Assets

>322m3

average monthly users

Operating exceptional companies

3
5

7

13

16

21

26

31

FY14 FY15 FY16 FY17 FY18 FY19 FY20 FY21

42% CAGR

Avito1 Revenue RUB’bn

Invested vs Value created

$6.4bn 
Invested                                

$13bn
Consensus 
valuation2

Buyers Sellers

Real Estate Jobs & 
services

Goods Autos

Inspection reports

Instant cash

Financing

Marketplace 

Wallet

Pay & Ship

Financing 

Price reports

CRM 
services

Digital journey
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Food Delivery scaling in an ever-increasing market opportunity

Developing a deep ecosystem in on-
demand commerce

1 Orders and GMV are 100% for iFood, Swiggy and Delivery Hero. Investee companies’ KPIs are aligned with 3-month reporting lag period (January – December 2020). GMV growth represents YoY growth in local currency, excluding M&A.
2 Includes investment in Movile. 
3 The estimated market valuation is calculated based on estimates derived from the average of sell-side analysts covering Prosus for stakes in unlisted assets and post money valuations on transactions where analyst coverage is not available.  

Our Food Delivery portfolio

Invested vs Value created

$6bn 
Invested2

$15bn
Consensus 
valuation3

70% 
growth in GMV1

Operating exceptional companies

1 1 4 12 30 
64 

133 

271 

542 

FY13 FY14 FY15 FY16 FY17 FY18 FY19 FY20 FY21

151% CAGR

iFood Brazil Orders (m)

Investor in Quality Assets

Restaurant Customers

Grocery Merchant 
services

Omni 
Channel

Vertical 
intergration

Dark 
Stores

Convenience

Meal vouchers 

B2B

Financial 
services

Cloud kitchens

Data insights

Virtual & 
private brands

Loyalty

Point of 
sale
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Scaling presence in India into massive Payment & Fintech opportunity 

Creating a broader Fintech ecosystem 
for merchants & consumers

1 The estimated market valuation is calculated based on estimates derived from the average of sell-side analysts covering Prosus for stakes in unlisted assets and post money valuations on transactions where analyst coverage is not available.  

Our Payment & Fintech portfolio

Investor in Quality Assets

51% 
growth in TPV

20 high growth markets

Operating exceptional companies

3 

6 

10 

15 

19 

27 

FY16 FY17 FY18 FY19 FY20 FY21

52% CAGR

India Total Payment Value (TPV) $bn

Invested vs Value created

$1.7bn 
Invested                                

$4.5bn
Consensus 
valuation1

Merchant 
ecosystem

Consumer 
ecosystem

Accounting/Tax

Online payments

Credit

Wealth 
management 

Insurance

Deposits

Credit

Current Account
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Edtech has become our fourth segment with rapid growth potential  

We have invested in a great set of assets with incredible potential

$3bn+
Invested in 9 companies across the globe3

>40%
Portfolio IRR4

Enterprise / Vocational K-12

A sector with large consumer spend 
being transformed by technology

5.4

10.0

2020 2030

$10 trillion +
Education market opportunity by 20302

Education market opportunity ($’Tr)

1 Includes executive, vocational and lifelong learning. 
2 Source: Global Expenditure and training Expenditure per Holon IQ, a global education market intelligence platform. 
3 Includes the Stack Overflow and Skillsoft investment, and GoodHabitz investments which all closed after 31 March 2021.
4 As at March 2021.
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We invested across the entire portfolio in 2021 and in 2022

1 M&A from 1 April 2020 to the date of the earnings release. 

$7bn1

$0.4bn $3.3bn $0.6bn$2.8bn$0.1bn

Classifieds Food Delivery Payments & Fintech Edtech Ventures & other
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Creating a sustainability impact where it matters most 

S
D

G
s

Lead
Sustainable 

Value creation

Do good
Investing in 
communities

Mitigate Harm
Identify and 

manage negative 
impact linked to 

business & 
operations

Environment 

Social

Governance

• Carbon neutral on scope 1&2 for corporate and all majority owned businesses

• Deep dive to map group carbon profile on operational and financed emissions

• Reporting aligned with TCFD and SASB

• Increased data privacy leaders by 67%

• Human rights statement approved by Board and published on website

• Launched Prosus FLIGHT - funding and learning initiative for girls in higher education and skills 

training in India under digital inclusion program

• Established Prosus sustainability committee and charter

• Board level progress on diversity1: 

- 30% non-executive director female representation

- Six nationalities (Dutch, South African, American, Chinese, Indian, Brazilian)

Our progressDefining our approach

1 Subject to shareholders approving the appointment of Angelien Kemna.
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Financial Update
Basil Sgourdos
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3.4
4.9

FY20 FY21

3.8
5.6

FY20 FY21

16

21.5
28.8

FY20 FY21

34% (33%)

45% (39%)

49% (44%)

Summary financials ($’bn)

1 Results reported on an economic-interest basis, i.e. equity-accounted investments are proportionately consolidated.
Numbers in brackets represent year-on-year growth in local currency, excluding M&A.

2 We will complete the buyback of Naspers shares by the end of June 2021. 
3 Numbers in brackets represent year-on-year growth in local currency.

FY21 Financial Highlights: A fundamentally stronger business

Revenue1

Core HE3

Trading profit11

2

3

4

5 (0.3)

0.1 

FY20 FY21

Free cash flow

Accelerated Ecommerce revenue growth

Significantly improved profitability and cash flow

Results strengthened by rapid growth from Tencent

Group’s diversified portfolio positioned well during uncertain 
times

Financial flexibility to invest in our segments and complete a 
$5bn share buyback at a Prosus and Naspers level2
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37%

21%
16%18%

36%

54%

Food Delivery Classifieds Payments & Fintech Etail

FY20 FY21

33%

54%

FY20 FY21

Ecommerce revenue growth accelerated in FY21

1 Results reported on an economic-interest basis, i.e. equity-accounted investments are proportionately consolidated. Year-on-year growth shown in local currency, excluding M&A.

YoY Ecommerce revenue growth (%)1 Segmental revenue growth (%)1

105%

127%

Classifieds recovered 
sharply in 2H growing 36%, 

compared to the decline 
seen in 1H (-3%)
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-3%

29%

70%

36%

42%
45%

Food Delivery Classifieds Payments & Fintech Etail

1H FY21 2H FY21

51%

56%

1H FY21 2H FY21

Classifieds & Payments resurgence drives accelerated growth in 2H

1 Results reported on an economic-interest basis, i.e. equity-accounted investments are proportionately consolidated. Year-on-year growth shown in local currency, excluding M&A.

YoY Ecommerce revenue growth (%)1 Segmental revenue growth (%)1

141%

118%
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3%

-16%

-1%

-24%

1%

-12%

3%

Food Delivery Classifieds Payments & Fintech Etail

FY20 FY21

-83%

-18%

-7%

FY20 FY21

Ecommerce trading margin improved meaningfully

1 Results reported on an economic-interest basis, i.e. equity-accounted investments are proportionately consolidated. Year-on-year growth shown in local currency, excluding M&A.

Ecommerce trading loss margin (%)1 Segmental trading (loss)/profit margin (%)1

11p.p

59p.p

4p.p

4p.p

2p.p
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104 106

(70) (97)

FY20 FY21

34 9

Classifieds maintained strong growth and regained momentum

Revenue ($’m)1

888
974

393

625

FY20 FY21

1 281

1 599

25% (18%)
Trading profit/(loss) ($’m)1

1 Results reported on an economic-interest basis, i.e. equity-accounted investments are proportionately consolidated. Numbers in brackets represent year-on-year growth shown in local currency, excluding M&A. 

• We continue to invest in products and solutions which enable a 
more efficient marketplace and drive long-term growth. 

• Marketing investment increased to aid the strong recovery and take 
advantage of market opportunities in some of our businesses. 

• Losses in Transactions, reflect both our acquisition of a controlling 
stake in FCG, as well as continued investment to facilitate end-to-
end transactions with an ecosystem.
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Food Delivery doubled revenue and significantly improved profitability 

Revenue ($’m)1 Trading loss ($’m)1

751

1 486

FY20 FY21

(624)

(355)

FY20 FY21

98% (127%)

1 Results reported on an economic-interest basis, i.e. equity-accounted investments are proportionately consolidated. Numbers in brackets represent year-on-year growth shown in local currency, excluding M&A. 

• iFood saw tremendous revenue growth and is building a sustainable
and profitable business. Losses decreased $204m YoY.

• DH leveraging momentum and investing for growth. 

• Swiggy revenues continue to recover gradually complemented by 
growth in adjacent opportunities. Swiggy significantly improved 
profitability as operations scale efficiently. 
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Payments growing well and profitable at the core 
as we invest in the Indian ecosystem

Revenue (US$’m)1

1 Results reported on an economic-interest basis, i.e. equity-accounted investments are proportionately consolidated. Year-on-year growth shown in local currency, excluding M&A. FY19 and FY20 have been adjusted to illustrate like-for-like.

Trading profit/(loss) (US$’m)1

(73) (83)

6
15

FY20 FY21
(67) (68)

373

499

55

78

FY20 FY21

428

577

Core Payments 
TP Margin 2%

35% (36%)

• Strong top-line growth of 36% driven by an acceleration in digital 
payments volumes in GPO and India in 2H. 

• Profitability in core PSP improved in a competitive market.

• India is a large and nascent market, and we are positioned well to 
capture the opportunity as we expand our fintech ecosystem. 

Core Payments 
TP Margin 3%
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Profitable businesses continue to scale

327 

433 

FY20 FY21

377
458

305
229

FY20 FY21

Classifieds

Tencent
dividend

1 Numbers in brackets represent year-on-year growth in local currency, excluding M&A. FY20 has been adjusted to reflect like-for like.

Dividends to HoldCo ($'m)Consolidated trading profit from profitable 
ecommerce businesses ($’m)1 

32% (37%) 
682

1% 

687

Dividend from 
Classifieds impacted 

by the Covid-19 
pandemic in the 

first quarter

2 669 

3 646 

FY20 FY21

Consolidated revenue from profitable 
ecommerce businesses ($’m)1 

37% (39%) 
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FCF reflects strong performance from operations

Incremental FCF, YoY ($’m)1

1 FCF defined as EBITDA less adjustments for non-cash items, working capital, taxation, capital expenditure, capital leases repaid and investment income.

126 127 

350

73

81 
(40)

(338)

FY20 Cash from operations
(excluding WC)

Working capital Tencent dividends Capex, Tax & Other FY21
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59.7%

Prosus distribution clearly defined and based on terminal economics1

1 If the exchange offer transaction announced by Prosus on 12 May 2021 is not implemented Naspers shareholders will receive a dividend payment in the ordinary course. The Board intends to declare the  
dividend as soon as practicable after the exchange offer transaction has been implemented, or it is known that the exchange offer transaction will no longer proceed.

40.3%

free float

Distribution of 
14 euro cents under the 
proposed cross-

holding agreement 
between Naspers and Prosus1

Shareholders can elect to 
receive a dividend instead

Capital repayment will be paid 
from share capital for Dutch 

tax purposes - no dividend tax 
will be withheld on amounts of 

capital reductions paid to 
shareholders

Dividend will be paid and 
requisite dividend 

withholding taxes will be 
withheld on amounts 

distributed for South African 
tax purposes

free float

~EUR207m 
~EUR83m ~EUR124m
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Diversified sources of funding, proven access to debt market 

Net debt1 $3.1bn at 31 March 2021

Strong liquid financial position ($’bn) Increased leverage at lower cost of debt while 
maintaining a low LTV

1 Cash includes short-term cash investments, debt includes all interest-bearing debt and excludes all finance leases.

3 Year debt1 profile

4.8

7.9

Cash

Debt

$14.6bn
Cash proceeds from the 2% disposal of Tencent in April 2021

3.2 3.5

7.9

5.45%

4.65%

3.91%

0.00%

1.00%

2.00%

3.00%

4.00%

5.00%

6.00%

FY19 FY20 FY21

Holdco debt ($'bn) Avg interest rate (%)
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Closing remarks
Bob van Dijk
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Share exchange offer right sizes the group for the future

And 
many 
others

Public

40.3%59.7%

Prosus’s portfolio of unique fast growing business and investments

Private

$268bn NAV
Ownership and distribution governed by agreement 

ZAR7,337 per shareEUR154 per share

Source: Based on 31 March 2021 prices and is proforma to reflect the expected economic share ownership after completion of the proposed share exchange offer.

$108bn NAV$160bn NAV
free float free float free float
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Key takeaways and thoughts for the future

1

2

3

4

5

We will continue to invest in the growth of our core segments and ventures organically and through M&A

Our strategy works, our operations are strong and growing rapidly

We remain committed to taking the right actions to unlock value for all our shareholders

We will deploy our capital with a time tested, focused and diciplined approach

We have proposed a transaction that we believe better positions Naspers and Prosus for the future



Appendix
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Naspers FY21 Operational and Financial Summary

2.9 3.5

FY20 FY21

3.7
5.6

FY20 FY21

31

22.1
29.6

FY20 FY21

34% (32%)

21% (39%)

35% (39%)

Summary financials ($’bn)1

1 Numbers in brackets represent year-on-year growth in local currency, excluding M&A.
2 Results reported on an economic-interest basis, i.e. equity-accounted investments are proportionately consolidated.

Revenue2

Core HE 

Trading profit2

(0.4)

0.0 

FY20 FY21

Free cash flow

1 A strong financial performance of Prosus almost completely 
accounts for Naspers results

2 Takealot had an exceptionally strong year reporting GMV growth 
of 84% and significantly improving profitability 

4

3 The Media24 print business continued its strong to recovery 
from the impact of the pandemic 

Core HE impacted by the creation of the Prosus free-float

5 FCF includes a US$84m donation to the South African 
Government’s response to the Covid-19 crisis
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Group portfolio

Organogram depicts effective percentage holdings in major entities at 21 June 2021 for Prosus where applicable
1 OLX owns 50% of operations in Brazil
2 Movile holds 67% of iFood
3 Investment not included in segmental analysis as classifieds as “Investment at FV thought other comprehensive income”

14%

100%100%1

100%

40%

39%

29%

27%

17%

14%

21%

40%

93%

25%

40%

80%

62%2

11%

19%

16%

79%

91% 100%

Classifieds Food delivery Etail

Ecommerce Social & internet platforms

100%

72%

42%

91%

24%

21%

9%

100%

100%

Local SA assets73%

Edtech VenturesPayments & 
Fintech

38%

100%

62%

14%

13% 16%

2%3 10%

16%

22%

4%3



Disclaimer
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Important information – Disclaimers

Forward-looking statements
This presentation contains statements about Prosus and/or Naspers that are, or may be, forward-looking statements. All statements (other than statements of
historical fact) are, or may be deemed to be, forward-looking statements, including, without limitation, those concerning: strategy; the economic outlook for
the industries in which Prosus and/or Naspers operates or invests as well as markets generally; production; cash costs and other operating results; growth
prospects and outlook for operations and/or investments, individually or in the aggregate; liquidity, capital resources and expenditure, statements in relation to
the approval by shareholders or implementation of the Proposed Transaction and/or the benefits of the Proposed Transaction. These forward-looking
statements are not based on historical facts, but rather reflect current expectations concerning future results and events and generally may be identified by the
use of forward-looking words or phrases such as "believe", "aim", "expect", "anticipate", "intend", "foresee", "forecast", "likely", "should", "planned", "may",
"estimated", "potential" or similar words and phrases. Examples of forward-looking statements include statements regarding a future financial position or
future profits, cash flows, corporate strategy, implementation of the Proposed Transaction and/or the benefits of the Proposed Transaction, anticipated levels of
growth, estimates of capital expenditures, acquisition and investment strategy, expansion prospects or future capital expenditure levels and other economic
factors, such as, among others, growth and interest rates.

By their nature, forward-looking statements involve known and unknown risks and uncertainties because they relate to events and depend on circumstances
that may or may not occur in the future. Prosus cautions that forward-looking statements are not guarantees of future performance. Actual results, financial
and operating conditions, returns and the developments within the industries and markets in which Prosus and/or Naspers operates and/or invests may differ
materially from those made in, or suggested by, the forward-looking statements contained in this presentation . All these forward-looking statements are
based on estimates, predictions and assumptions, as regards Prosus or Naspers, all of which estimates, predictions and assumptions, although Prosus believes
them to be reasonable, are inherently uncertain and may not eventuate or eventuate in the manner Prosus expects. Factors which may cause the actual
results, performance or achievements to be materially different from any future results, performance or achievements expressed or implied in those
statements or assumptions include matters not yet known to Prosus or not currently considered material by Prosus.

Investors should keep in mind that any forward-looking statement made in this presentation or elsewhere is applicable only at the date on which such forward-
looking statement is made. New factors that could cause the business of Prosus or Naspers not to develop as expected may emerge from time to time and it is
not possible to predict all of them. Further, the extent to which any factor or combination of factors may cause actual results, performance or achievement to
differ materially from those contained in any forward-looking statement is not known. Prosus has no duty to, and does not intend to, update or revise the
forward-looking statements contained in this presentation or any other information herein, except as may be required by law. Any forward-looking statement
has not been reviewed nor reported on by Prosus's external auditor or any other expert.

We use certain non-IFRS financial measures. These measures include trading profit, free cash flow and core headline earnings per share. Please refer to
our 2021 annual report dated June 21, 2021, which is available on www.prosus.com, for a reconciliation of these measures to the most directly
comparable IFRS financial measure.

https://archive.annual-report.thomsonreuters.com/2017/financial-performance/www.thomsonreuters.com
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Important information - Disclaimer (cont)

Shareholders should note that the Prosus Board reserves the right, in its discretion, to decide not to proceed with the Proposed Transaction and, as such, the
Proposed Transaction may or may not proceed.

This presentation is for information purposes only and is not an offer to sell or the solicitation of an offer to buy securities and neither this document nor
anything herein nor any copy thereof may be taken into or distributed, directly or indirectly, in or into any jurisdiction in which to do so would be prohibited by
applicable law.

There will be no public offer of any securities in the United States. The securities referred to in this presentation have not been and will not be registered
under the U.S. Securities Act of 1933, as amended (the “Securities Act”), and will not be offered or sold, directly or indirectly, in or into the United States or
to, or for the account or benefit of, any “U.S. person” as defined in Regulation S under the Securities Act except pursuant to an exemption from, or in a
transaction not subject to, the registration requirements of the Securities Act.

The information contained in this presentation does not constitute or form a part of any offer to the public for the sale of, or subscription for, or an invitation,
advertisement or the solicitation of an offer to purchase and/or subscribe for, securities as defined in and/or contemplated by the South African Companies Act,
No. 71 of 2008 ("South African Companies Act"). Accordingly, this presentation does not, nor does it intend to, constitute a “registered prospectus” or an
advertisement relating to an offer to the public, as contemplated by the South African Companies Act and no prospectus has been, or will be, filed with the
South African Companies and Intellectual Property Commission in respect of this presentation.

The information contained in this presentation constitutes factual information as contemplated in Section 1(3)(a) of the South African Financial Advisory and
Intermediary Services Act, 37 of 2002, as amended ("FAIS Act") and should not be construed as an express or implied recommendation, guide or proposal
that any particular transaction in respect of the Prosus Ordinary Shares N and/or Naspers N Ordinary Shares or in relation to the business or future
investments of Prosus and/or Naspers, is appropriate to the particular investment objectives, financial situations or needs of a prospective investor, and
nothing contained in this presentation should be construed as constituting the canvassing for, or marketing or advertising of, financial services in South Africa.
Prosus is not a financial services provider licensed as such under the FAIS Act.
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Important information – Disclaimer (cont.) 

In member states of the European Economic Area (“EEA”) (each, a “Relevant Member State”) no action has been undertaken or will be undertaken to make
an offer to the public of Securities requiring publication of a prospectus in any Relevant Member State. As a result, this presentation and any offer if made
subsequently is directed exclusively at persons who are “qualified investors” within the meaning of the Prospectus Regulation (“Qualified Investors”). For
these purposes, the expression “Prospectus Regulation” means Regulation 2017/1129/EU (and amendments thereto) and includes any relevant implementing
measure in the Relevant Member State.

This presentation does not constitute a prospectus within the meaning of the Prospectus Regulation and has not been approved by the Dutch Authority for the
Financial Markets (Stichting Autoriteit Financiële Markten).

In the United Kingdom this presentation is only being distributed to, and is only directed at, and any investment or investment activity to which this
presentation relates is available only to, and will be engaged in only with, qualified investors (as defined under Article 2(e) of the Prospectus Regulation as it
forms part of domestic law by virtue of the European Union (Withdrawal) Act 2018) who are (i) investment professionals falling with Article 19(5) of the UK
Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (the “Order”); (ii) high net worth entities falling within Article 49(2)(a) to (d) of the
Order, or (iii) other persons to whom it may otherwise be lawfully communicated (all such persons together being referred to as “relevant persons”). Persons
who are not relevant persons should not take any action on the basis of this presentation and should not act or rely on it.

The release, publication or distribution of this presentation in jurisdictions other than South Africa may be restricted by law and therefore persons into whose
possession this presentation comes should inform themselves about, and observe, any applicable restrictions or requirements. Any failure to comply with such
restrictions may constitute a violation of the securities laws of any such jurisdiction. To the fullest extent permitted by applicable law, Prosus disclaims any
responsibility or liability for the violation of such requirements by any person.

It is the responsibility of each person (including, without limitation, nominees, agents and trustees for such persons) wishing to receive this presentation
and/or participate in the Proposed Transaction, or a component thereof, to satisfy themselves as to the full observance of the applicable laws of any relevant
territory, including obtaining any requisite governmental or other consents, observing any other requirements or formalities and paying any issue, transfer or
other taxes due in such territories. Further information pertaining to the Proposed Transaction will be provided in due course pursuant to the documentation to
be released by Prosus in relation to the Proposed Transaction (the "Transaction Documentation").
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Important information – Disclaimer (cont.) 

Investors are advised to read the Transaction Documentation, which will contain the terms and conditions of the Proposed Transaction, with care and in full.
Any decision to approve the resolutions required to implement the Proposed Transaction or analysis of and/or election in respect of the Proposed Transaction
and/or other matters dealt with in the Transaction Documentation should be made only on the basis of such information.

Application will be made for all of the Prosus Ordinary Shares N proposed to be issued pursuant to the Proposed Transaction to be admitted to listing and
trading on the AEX and on the Main Board of the JSE and A2X Markets. The Transaction Documentation to be issued by Prosus in respect of, among other
things, the Proposed Transaction will be made available in due course, subject to applicable securities laws, on www.prosus.com. Investors should have regard
to the Transaction Documentation before deciding to elect to participate in the Proposed Transaction.

Any financial adviser of Prosus is acting exclusively for Prosus and no one else in connection with the Proposed Transaction. No financial adviser will regard any
other person as its client in relation to the Proposed Transaction and will not be responsible to anyone other than Prosus for providing the protections afforded
to its client nor for giving advice in relation to the Proposed Transaction or any other transaction or arrangement referred to in this presentation.

No representation or warranty, express or implied, is made or given, and no responsibility is accepted, by or on behalf of any financial adviser or any of its
affiliates or any of its respective directors, officers or employees or any other person, as to the accuracy, completeness, fairness or verification of the
information or opinions contained this presentation and nothing contained in this presentation is, or shall be relied upon as, a promise or representation by
any financial adviser or any of their respective affiliates as to the past or future. Accordingly, any financial advisers and its affiliates and respective directors,
officers and employees disclaim, to the fullest extent permitted by applicable law, all and any liability, whether arising in tort or contract or that they might
otherwise be found to have in respect of this presentation and/or any such statement.

Nothing contained in this presentation constitutes, or is intended to constitute, investment, tax, legal, accounting or other professional advice.

http://www.prosus.com/


If you require any further information, please visit our website 
www.prosus.com/investors
or alternatively email Eoin Ryan (Head of Investor Relations) at 
InvestorRelations@prosus.com

http://www.prosus.com/investors

